"Ak npogamu TOI[
MeHeQKMeHMY HEOBXIAHICMb
3MIH ma HeobxigHIcmb
BripoBag>XeHHA"




XonamHr RETAIL GROUP

3acTyNHUK reHepanbHOro
ANpeEKTOopa

Hanpamkun poboTu:

[lapy cniB T
npo cebe: * Jlorictnka
* be3sneka

* Odic ynpaBniHHA NpoeKTaMu

*He numaume £4K ;)







[lepenyMoBu:

v' BigcymHicmb 04eBUAHOIo 3B'93KYy
MIDK MPOEeKMHOK AIA/IbHICMO Ma
cmpamerieto KomnaHii

Bmpama kepoBaHocmi
[lepeBumpamu 6rog>xemis
He npo3opicmsb npoyecis
[lopyweHHA Aea/1auHIB

3pocmaroya Kisibkicmse "[lpoekmiB”
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KoMyHIikayiUuHI KOHG/Tikmu

/4



48 =

-"i;5. S ‘\

) - v )
o

Y Hac Bce nobpe;)

G -.f‘"t +
. ' ...:Y{ on
-




?

=
5L 2
> P
< M X



10
Ba>K/IMBUX
nopap,




[To3unuioHynTE
BrpoBam>KeHHA AK
CTpaTeriyHy nepesary

*EpekmuBHa cucmema yrpaB/ilHHA Mpoekmamu. =
YeniwHa peasizayia npoekmis =
LlocAarHeHHA cmpameridHoi Memu



Haronowuymnte Ha notpebax
Ta 60nax 6i3Hecy

Bmpama KoHKypeHmMHux nepesar 4epes
MoBi/IbHY aganmauiro 40 3MIH

BiacymHicmb rnpo3opocmi B yripaB/liHHI
rnpoekmamu

[lepeBuweHHA mepMiHiB abo 6roaxemiB

Bmpama uiHHUx 3HaHb ma 4ocsigy




[TponoHyunte
NOCTYNOBUW
naxia




LllykaunTe
COHO3HUKIB




OpieHTynTECHb HAa
noTtpebu Ton-
MEHEIDKMEHTY




BukopucTtoByunte
IHCTPYMEHTU
Bi3yani3au,i

Ak npayroe cucmema

Ak Bursggaroms 3Bimu

Ak aBmoMamu3ayifa 3HUXKYE
pPYMUHHE HaBaHMa>keHHA




[1leMOHCTpyuUTE
3MIHM Ha B1aCHOMY
npuknaal




CnpocTITb
npoLec
BMPOBaa>KEHHHA

MiHiMi3ayia pU3UKiIB.
HaB4aHHA npauyiBHUKIB.

[ligmpumka Ha KO>KHOMY emarii.




3HanaITb
KOMMNETEHTHY
KoMaHAay
BMpOBaa>KEHHS




dopmyunte
3a/y4yeHy Ta
MOTUBOBAHY
BHYTPILLHIO
KoMaHAay




BnpoBag>keHHA -
e npoekrT!!!

*/70% ripoekmiB 3a3Har0OMb
HeB/Aau4l Yepe3s BigCymHICMb
Yimkux yisied ma HegocmamHro
KOMYHIKayiro.



bY/LE
BA>KKO!

*kum 6u Bu He 6yriu




NMuwantecb TUM,
LLLO BUpOobUuTe
Ta HagmnxauTe iHWunx!

KypiHHun Ceprin
svkurinnoy@gmail.com
+380 (93) 021 19 81
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